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Meeting Participants
-Who’s In the Room
-ELCA & ELCA Foundation Intros
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Definitions

Annual Gift – Regularly given, unrestricted gifts to an 
organization.

Major Gift – Special gift (one-time or pledged.) Often tied to a 
campaign and typically have a minimum value.

Planned Gift – Gift enacted now to be realized later. 
Legacy/estate gift.
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Agenda

• Not everything is the same
• We are called to discern purpose
• We are called to trust
• Planning is about more than money
• Planned giving is about witnessing to our faith in the 

resurrection







“EACH ON ITS 
PROPER DAY”



Source: https://www.visualcapitalist.com/chart-assets-make-wealth/



Called to Discernment – Not all the same

• Manna - Exodus 16:4-30
• Joseph & Egypt – Genesis 41:46-49
• First Fruits – Exodus 23:14-17
• Teachings of Jesus

– Daily Bread
– Do not worry about tomorrow







We are called to trust









It’s about more than money







Prodigal Son - Luke 15:11–32



Proactively preparing family members requires resolving 
breakdowns in communication, identifying family values, 
developing a family wealth mission/purpose statement, 
aligning estate plans with the family wealth 
mission/purpose, establishing individual aspirations, 
identifying the needs and roles the family has, 
developing qualification and performance standards, 
and preparing family members who choose to fulfill 
those roles according to their interests and passions.

Williams, Roy O.; Castoro , Amy A.. Bridging Generations: Transitioning Family Wealth and Values for a Sustainable 
Legacy . HigherLife Publishing. Kindle Edition. 



Planned Giving is More than Money

Values

Relationships

Calling 

Assets



It’s a witness to our faith





Questions?



Start your plan.
Contact your regional gift planner.
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